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Purchase-Mortgage Closing Process Improves
With Shorter Timelines, More Accurate
Disclosures

As the spring homebuying season has progressed, lenders have improved
closing times for purchase mortgages, according to the latest Camp-
bell/Inside Mortgage Finance HousingPulse Tracking Survey. Industry
participants also report improvements to good faith estimates with fewer
closing cost surprises for borrowers.

Closing times declined on a number of different mortgage types, based on
three-month moving averages.

Fannie Mae and Freddie Mac mortgages with a downpayment of at least
20 percent took 43.7 days to close in May, down from 45.3 days in
March. For Fannie and Freddie mortgages with private mortgage insur-
ance, average closing times declined from 46.0 days to 42.5 days in that
span. FHA mortgages closed in an average of 48.5 days in May, down
from 51.2 days in March.

Portfolio mortgages showed a similar trend, closing in an average of 42.4
days in May, down from 43.8 days in March. The improved performance
comes as lenders look to boost originations of purchase mortgages and
have some excess capacity due to reduced demand for refinances.

The improvements were due to both more loans closing on time and
shorter delays when closings were postponed. For example, an average of
75.8 percent of government-sponsored enterprise mortgages with down-
payments of at least 20 percent closed on time in May, up from a 72.1
percent share in March. And when closings on the loans were delayed,
they resulted in 16.3 additional days before closing in May, on average,
compared with 19.0 days in March.

Some of the biggest drivers of delays in closing purchase mortgages in-
clude mortgage underwriting issues, documentation issues and appraisals.

FHA mortgages remain the least likely loan type to close on time, while
jumbos and portfolio mortgages have the highest rate. In May, 62.6 per-
cent of FHA mortgages closed on time compared with a 77.5 percent on-
time rate for jumbos and a 76.3 percent on-time rate for other portfolio
loans.

1984 - 2014

30

YEARS OF
EXCELLENCE

Inside Mortgage
Finance Publications

7910 Woodmont Avenue
Suite 1000

Bethesda, MD
20814-1709

Tel. (301) 951-1240

Fax (301) 656-1709
www.imfpubs.com

Publisher
Guy D. Cecala

Executive Editor
John Bancroft

Managing Editor
Paul Muolo

Associate Editors
George Brooks
Brandon Ivey
Thomas Ressler
Charles Wisniowski

Statistics
Ben Bradshaw

Customer Service
Gwen Jones

Advertising
Mari Mullane

ISSN 8756-0003

Annual Subscription Rate: $1,247.
Published weekly, 48 times a year.
Copyright©1984-2014 by Inside
Mortgage Finance. While
information and data are obtained
from reliable sources, their accuracy
cannot be guaranteed.

Regular copying or other
redistribution of this publication-in
whole or in part-violates U.S.
copyright law, and is punishable by
statutory damages of up to
$150,000 per infringement, plus
attorneys' fees (17 USC 504 et
seg.). Without advance permission,
illegal copying includes regular
photocopying, faxing, excerpting,
forwarding electronically, and
sharing of online access. Site
licenses and discounted bulk
subscriptions are available.




INSIDE MORTGAGE FINANCE — JUNE 27, 2014

Closing Disclosures

Real estate agents also report improvements to GFEs well in advance of the Consumer Financial Pro-
tection Bureau’s revisions for disclosures, which will take effect in August 2015. “All of the GFEs I
have seen were on target or a little above what actually transpired,” an agent in North Carolina said of
closing disclosures he has seen this year. A number of other agents reported similar findings.

Tom Popik, research director of Campbell Surveys, said initial estimates for taxes and insurance ac-
count for most surprises on closing costs. He added that there were a few complaints about excessive
closing costs, especially for title insurance.

PAGE 2



